Traders survey for Mohair

1. Name of trader and address
2. How long he (she) is dealing with Mohair?
3. Have you got special education or training for trading Mohair Y or
N If yes:
a. Duration of the training
b. Agency who provided your training
4. Total quantity of Mohair traded by you per year kgs
5. From whom you are buying, %
a. farmers% (price )
b. middleman% (price )
c. state farms% (price )
d. market% (price )
6. When you are buying (seasons, months) ?
7. How prices are decided
a. by quality: purity, colour, longevity, diameter
b. by volume of
C.
8. What standards you are using to buy best standards Mohair?
a. atwhat price you are buying good quality Mohair
b. at what price you are buying average quality Mohair
c. atwhat price you are buying poor quality Mohair
9. Transportation and other marketing costs?
10. Types of value addition are processing performed?
a. classification or grading
b. cleaning
c. packing
d.
11. Costs of value addition
a. a. classification or grading
b. cleaning
c. packing
12. To whom you are selling?
whom you are selling market exporter processor Middleman
Good quality
Quantity
Price
Avg. quality
Quantity
Price
Poor quality
Quantity
Price




Traders survey for Lamb
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Name of trader and address

How long he is dealing with lamb market?
Number of lambs traded by you per year heads
From whom you are buying, %

a. farmers % (price )

b. market %

(price

)

c. middleman%

(price

o

6. How prices are decided

a. by body conditions: age, fat, breed, health

b. seasons
c. any other reasons
7. At what prices you are bu

ying lambs

When you are buying (seasons, months) ?

Local
Kyrgyz

Gissar

Fine fiber

Average age

Average weight

Price

8. Transportation and other marketing costs?
9. When you usually selling your animals after buying (days)

10. Where you are keep your animal trading for?

11. Estimated feeding costs per animal

12. To whom you are selling?

market

processor

Butcher Middleman

Local Kyrgyz

Average weight

Price

Gissar

Average weight

Price

Fine fiber

Average weight

Price




Middleman/fattening survey for Lamb

Name of trader and address

How long he is dealing with lamb market?
Number of lambs fattened by you per year heads
From whom you are buying, %
a. farmers % (price )
b. market % (price )
c. trader% (price )
When you are buying (seasons, months) ?
6. How prices are decided
d. by body conditions: age, fat, breed, health
e. seasons
f. any other reasons
7. At what prices you are buying lambs

Apwbh e

o

Kyrgyz

Local Gissar Fine fiber

Average age

Average weight

Price

8. Transportation and other marketing costs?
9. Fattening costs:

Concentrates | Hay Straw Alfalfa Power
supply
Feeding days
Quantity per
day
Price
10. When you usually selling your animals after buying (days)
11. Where you are keep your animal fattening for?
12. Estimated feeding costs per animal
13. To whom you are selling?
market processor Butcher Middleman

Local Kyrgyz

Average weight

Price

Gissar

Average weight

Price

Fine fiber

Average weight

Price




